
 

The average age of buyers in SA's capital cities

Knowing the age profile of recent buyers and sellers within your suburb can help you market your home effectively and
increase your chances of selling fast. Luckily, most real estate professionals ought to be able to provide you with this kind
of information.
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While it is always best to receive suburb-specific advice and insights from a local real estate expert, having a broader
overview might also be beneficial to sellers to aid their understanding of the wider property market in which their home is
being marketed.

Consequently, from a national perspective, BetterBond’s statistics reveal that the average age of first-time buyers is 34.
Broken down into the country’s three capital cities, Cape Town has the oldest buyer profile, Pretoria places somewhere in
the middle, and Bloemfontein claims the title of having the youngest active real estate market.
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These statements are based on Lightstone Property’s town reports for the various municipalities. These stats reveal that, for
the period June 2018 – May 2019, 38% of Cape Town’s recent buyers were between the ages of 18-35, 33% were
between 36-49, 20% were between the ages of 50-64, and just 9% were 65 years or older. For Pretoria, 46% of buyers
were between the ages of 18-35, 34% were between 36-49, 15% were between the ages of 50-64, and 5% were 65 years
or older. Finally, for Bloemfontein, 47% of buyers were between the ages of 18-35, 33% were between 36-49, 14% were
between the ages of 50-64, and 6% were 65 years or older.

Considering that the Western Cape is the most expensive province in the country, averaging a R2.5m median asking
price*, and the Free State is the most affordable at R1.1m median asking price, it seems understandable that buyers would
afford to enter the real estate market at a younger age if they are purchasing in Bloemfontein rather than in Cape Town.

The one thing that remains the same across all three towns is that the 18-35 age bracket is the largest segment among the
various age brackets of recent buyers. Sellers ought to keep this in mind when interviewing real estate professionals to
market their home.

Particularly if you are selling a property that would appeal to buyers between the ages of 18-35, it is worth asking your real
estate professional if they have anything in place to reach this younger market. For example, online listing portals and
various other digital marketing strategies would be more effective among this generation than traditional print advertising
and flyers.

*as per Private Property’s stats for May 2019
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